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“Everyone is searching for the same things in life; the assurance that everything is going to be 
alright, that their tomorrows can be better than their today and the roadmap that shows them how 
to make that brighter day happen. Together these things comprise the essence of purpose and it’s 
my responsibility in a keynote speech to provide that assurance, promise and the roadmap.”   
   
         Jason Jennings    

 
 

Hit The Ground Running 
 
 Jason’s new speech is based on the most important findings from the research for his 
latest book; Hit The Ground Running-A Manual For New Leaders.  

 
Filled with rich stories, vivid examples and anecdotes that make the powerful information come 
alive; the speech contains the discoveries that allow companies and their leaders and workers to 
achieve results fast.  

 
This speech can be customized for the following audiences: 
 

 Small business owners and managers 

 High level executives and CEO’s 

 Association members 

 Sales conferences and meetings  

 Newly named managers and leaders as part of succession planning   
   

 

The Five Secrets of the World’s Best Performing Leaders and 
Companies 

 
 This is the crowd pleaser that’s received standing ovations from hundreds of thousands of 
people in scores of countries around the world. After studying more than 100,000 companies for his 
best selling books on speed (It’s Not the Big That Eat the Small…It’s the Fast That Eat the Slow), 
on productivity (Less Is More), on growing revenues (Think BIG, Act Small) and his latest book, Hit 
The Ground Running, Jason works with the group sponsoring the speech and selects the five most 
important discoveries he’s made that are appropriate for the audience and presents them in 
spellbinding fashion.    

 
This speech can be customized for any audience composed of people wanting to improve their 
management and leadership skills and life skills and is especially appropriate for:    

 
 Small business owners and managers 

 High level executives and CEO’s 

 Association members 

 Sales conferences and meetings 

 HR groups and associations  

 
Both of these speeches are offered as either a keynote speech accompanied by Q&A or as a half-
day program.    
 


